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Elevate Your 
Videos




Video can help you share a clear, useful perspective with high-net-worth individuals, families, and the professional advisors who serve them. Your goal is to answer one relevant question in a way that helps viewers know what to consider or discuss with their insurance advisor.

You do not need a formal production setup. Choose a topic you know well, record a brief answer, and review it before sharing. Keep the information general, protect client privacy, and follow Alliant’s social media policy and applicable review requirements.

How to Record

Record on your phone or Zoom
1. Choose your topic. Identify one question related to your expertise that matters to high-net-worth individuals, families, or their advisors. Avoid trying to cover several topics in one video.
2. Decide on the takeaway. Finish this sentence: “After watching, I want someone to understand or consider…” That’s your ultimate goal for the video.
3. Set up your phone. Place it on a stable surface or stand near eye level. Frame yourself from about the shoulders up.
4. Check lighting and background. Face a window or soft light source. Choose a quiet, professional setting and remove anything confidential or distracting from view.
5. Test the sound. Record a short sample and play it back. Make sure your voice is clear and there is no distracting noise or echo.
6. Record your answer. Speak naturally and use plain language. Explain the issue, share one useful consideration, and end with a question or next step. Aim for about 30–60 seconds.
7. Review the recording. Check that the picture and sound are clear, the information is accurate, and no confidential details are visible or audible.

Before you upload or share

Check that the video and caption are accurate, appropriate for the intended audience, and free of confidential or client-identifying information.

Confirm that any claims are verified and accurate. Do not use any Alliant branding. Follow Alliant’s social media policy and applicable review requirements.
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AI Prompts to Prepare Your Video
Use these prompts in Alliant’s ChatGPT Enterprise. Replace the bracketed text with accurate information you are authorized to share. Review the output carefully; AI does not verify your expertise or approve content for publication.
Do not identify clients or include confidential information. Do not promise coverage, pricing, or outcomes; make unsupported generalizations; or provide legal, tax, investment, or other advice outside my role. Flag statements I should verify and any content that may require company review.
Prompt 1 — Brainstorm a Topic From My Expertise
Help me brainstorm short educational video topics based on my experience as an insurance broker producer. My role is [describe your role]. My areas of expertise are [list areas]. I can speak confidently about [list topics or questions you hear]. The audience I want to reach is [high-net-worth individuals and families, family office leaders, or professional advisors who serve them]. 
Suggest three possible topics that connect my expertise to questions this audience may have. For each, include why it could be relevant, one possible takeaway, and a sample question to help me explain the idea. 
Use only the information I provide. Do not invent client stories, credentials, statistics, market trends, coverage outcomes, or company positions. Do not provide advice outside my role. These are brainstorm ideas for discussion with Marketing, not approved content.
Prompt 2 — Brainstorm an Explanation of a Common Misconception
Help me brainstorm how I might explain a common insurance misconception in a short video for [high-net-worth individuals and families, family office leaders, or professional advisors who serve them]. 
The misconception is [describe it]. My relevant role and expertise are [describe them]. The verified information I can use is [add approved facts or source material]. Suggest a simple explanation of why the misconception may come up, what accurate point the audience should understand, and one question they might discuss with their insurance advisor. Keep the idea focused on my experience as an insurance broker producer. 
Do not draft final marketing copy or imply that the content is approved. Do not identify clients, include confidential information, promise coverage or outcomes, or provide legal, tax, investment, or other advice outside my role. Flag anything that should be confirmed with Marketing or another internal expert.
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